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Commissions

This module will cover only the basics of Commissions including how to Process a Commissions Run.
Viewing and Analyzing Commissions Runs will be covered in Level 2 training.

Before processing a Commissions Run, you must first understand the Client's Compensation Plan. The
Compensation Plan is documented and available within the Exigo Admin > Commissions section.

How to View the Compensation Plan Inside Exigo

This document is based on the information and criteria provided by the client and is viewable through the
Accounting tab. This information has been reviewed, tested, and signed off by the client.

To Review the Compensation Plan:

1. Click on the Accounting Tab
2. Click on the Commissions Icon
3. Click on Commission Plan Specification in the Commission Studio Section

Home > LIVE - CPRIME V.5

2 Run Commission Preview
# Run Additional Archive

[™ Manage Period End Date

Customer

COMMISSION STUDIO

~ | All Commission Runs
> 4 Accepted Runs
> 5 Archive Runs

~ [ Commission Plan Specification |

> L Glossary of Terms
& Customer Types
¥ Hierarchal Trees
™ Period Types

> ='Bonuses

> BB Rank Groups

> Volume

> ] Qualification Overrides
=} Reports
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Commissions

v1.1
The following should open on the main screen.
roer v .
3 o Commssio Pravew Exigo Demo USA LLC
4 Run Additional Archwve
7™ Manage Poriod End Date
Incentive Compensation Plan
RIS Programming Guidelines
All Comnussson Runs og
Version: 5
' AAccepted Runs
3 Archive Runs C
(8 Comingen Pl Specicaion
» LIGlossh of Terms Introduction
& Customer Types Purpose i
# Horarchal Troes Audience i
M Peniod Typos How this document ks organized Ll
Bonuses Glossary of terms
B Rank Groups Plan Overview
A Customer Types 1
e i Hierarchal Trees 2
s ::::,:w iy Period Types 3
Bonus Types 4
Ranks 5
Volume Types 6
Bonuses
Retail Commission 7
Fiest Order Bonus 8
Bulk Order Bonus 9
LifeStyle bonus 10
Leadership Pool 1
Founders Pool 2
Fast Track Bonus 13
€3 Borwss 14
Retails Sales Override 15
Enroller Bonus 16
Personal Bonus 17
Overall Cap 18
Uniievel Bonus 19
Plan Summary by Rank
Distributor 20
€200 2

*Scrolling down will allow you to go through the entire document.

Clicking on the "> signs will allow you to view the sections displayed in the table of contents. Click on a
section in this menu to navigate to the details in that section.

COMMISSION STUDIO

v | All Commission Runs
> _AAccepted Runs
> & Archive Runs

v @ Commussion Plan Specification
Glossary of Terms

& Customer Types
¥ Hierarchal Trees
™ Period Types

= Bonuses

2 Rank Groups

J Volume

Qualification Overrides
=V Reports
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Glossary of Terms

This section outlines all Terms in the Compensation Plan. All sections vary by Client. An example is shown
below.

~ LIGlossary of ns ~
Extended Pricing 6 Volume Types:
User Defined Fields 6.1 Volumes are defined as follows:
Active
& Customer Types Volume Types "
# Hierarchal Trees Y. L
™ Period Types P, L
Bonuses ﬁ:‘: j
Retal Commession e s
First Order Bonus FSray -
Ik Dhoase Blrvis Personally Enrolied Active Distributors 19
LifeStyle bonus e ki 20
Leadership Pool Gredit Card Total 21
Founders Pool Retail Customer PV 2
Fast Track Bonus High Performance Item Purchased za
3 Bonus Starter Pack Purchase %
Retails Sales Override Excess Volume This Period z
Enroller Bonus Excess Vohume PCV Amount »
Personal Bonus Qualified Bachoffice ()
5 Overall Cap PCV For 4 Week Period 0
A 12 week Retail Volume 3
« R Rank Groups Performance Pack u
S ks Quabfed €500 Legs 3%
Personally Enrolied Distributors 3%
Doy Personal Retail Customers £
2 C-200 Personal Enroliment Group Volume 8
¥ C-500 Personally Enrolied Dist Volume 39
2 Bronze Weekly BY Total 40
2 Silver Returned BY a
2 Gold Personal Retail Volume 2
2 Executive Active Distributors in Envoliment Tree 43
Z Ruby Executive Active Distributors in Enroliment Tree 44
2 Emerald Executive
# Diamond Executive POV
% Double Diamond Executive 6.2 Volume Bucket 1
2 Platinum Executive 6.3 Personal CV within a 28 day period
P A s 2 Double Platinum Executive » Includes CV from Retail and Preferred Customers
uinbabioin £ Triple Platinum Executive
Volwme
> £] Quirdication Overrides L
& Repons o 6.4 Volume Bucket 2

Customer Types

This section defines all Customer Types to be used by the Client. An example is shown below.

Ve - Crmdar vs 1 Customer Types:

Run Commeszion Provae
BV MO F I 1.1 Customers fal into eight (8) Customer Type categories:
§ Run Addisonal Aschive

[ Manage Peniod End Date

1
srssion s Prelerred Gntomer 2
All Commission Runs Distributor 3
Beand Anbassador 4
W Distributor 5
AU Distribater '
A Dstributer 1
56 Distridutor 10

Customer

1.2 Definition of Customer s a customer who may purchase items at a retai price (aka a retall
atomer).

£] Quadication Overrides
= Reports.

Distributor
1.4 Definition of Distributor is.....

Brand Ambassador
1.5 Definition of Distributor .....

IL Distributor
1.6 Definition of Distributor s,
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Hierarchal Trees

This section defines the Type of Trees to be used by the Client. Trees will be reviewed in a future training
module.

pessar v 2 Hierarchal Trees:
Run Commission Pre
IR LOREEDN-F (o 2.1 The Incentive Compensation Plan uses two (2) hierarchal trees:
1 Run Additional Archive

£ Manage Pereod End Date

Encoller Tree

e Placoment Tree
All Commussion Runs
Accopted Runs Enroller Tree

i Archive Runs 2.2 The Enroller Tree §s a hierarchal organization of Distributors

@ Come
~ \LiGlassary of Terms Placement Tree

Extended Pricing 2.3 The Placement Tree is a heirarchal organization of Distributors
User Defined Frelds

mon Plan Specification

Active

& Customer Types

3 Hwragghal Trees

™ Per: (;"1“‘!"‘
Bonuses

D Rank Groups
Volume

» ] Quasicaton Overrides
# Reports

Period Types

This section defines the Types of Periods that will be used for Commissions. An example is shown below.

I 3 Period Types:
Run Commession Prev
RSO0 LOMMISN ¥ TOVIIW 3.1 Bonuses and volume are separated out by the following one (1) Period Types:

1§ Run Addtional Archwve

™ Manage Pariod End Date

Weekly 1

All Commission Runs
Accepted Runs
% Archive Runs
@ Commussion Plan Specification
Glossary of Terms
Extended Pncing
User Defined Fiolkds
Active
& Customer Types
$ Herarchal Trees

8 Penof,Types

B Rank Groups
Volume
» ] Qualification Overrides

% Reports
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Commissions
v1.1

Bonus Types

This section defines the Types of Bonuses to be paid and the Period Type to which they apply. The first

screen shot shows a chart tying Bonus Types to

2 Run Commission Preview
4 Run Addonai Archive

™ Manage Penod End Date

Ali Commession Runs
i Accopted Runs
& Archive Runs
@ Commission Plan Specification
Lo
Extended Pricing
User Defined Fields

Actve

sary of Terms

& Customert Types
3 Herarchal Trees
™ Period Types
Boruses
\Pj'nn.mh Groups
Volume
£ Quasicaion Overrides
#J Reports

Clicking on
Retail Commission.

Run Commission Preview
§ Run Addimonal Archwve
™ Manage Period End Date

All Commission Runs

4 Accopted Ruris

i Archive Runs

@ Commussion Plan Specification
U Giossary of Terms

Extended Pric
User Detined Fields
Active

& Customer Typos

& Herarchal Trees

™ Panod Types

Bonuses

I(Mf’;“ Commession
FirOrder Boous
Buk Order Bonus
LdeStyle bonus
Leadetship Pool

ool

Fast Track Bonus

Founde

3 Bonus

Retadls Sales Override

Envollor Borus
Personal Bonus
Overall Cap
Unilevel Bonus

» BRank Groups

Volume
£ Qualfication Overrides
= Reports

Period Types.

4 Bonus Types:

4.1

The Exigo Demo USA LLC Incentive Compensation Plan has the following bonus types:

Bonus Type Weekly
Retail Commission X
First Order Bomus X
Bulk Order Boous X
LifeStyle bonus X
Leadership Pool X
Founders Pool X
Fast Track Bonus. X
<3 Bonus X
Retails Sales Override

Eneoller Bonus X
Persanal Banus X
Overall Cap %
Unilevel Bonus X

“Retail Commission” under Bonus Types opens a new screen defining the requirements to earn

7 Retail Commission:

71

7.3

7.4

7.5
7.6
1.7
7.8

Payees for bonus must meet the following qualifications:
» Customer Type ks Distributor, IL Distributor, AU Distributor, CA Distributor, SG Distributor
»  Must be a valid Distributor type.
»  Customer Status s Active

Orders for bonus must meet the following quatifications:
»  Order must be placed by enrolled anstomer
»  Retail Diff ( Other6 ) must be populated

A Distributor earns retafl commissions on sales to personally enrollied Retail Customers and
Preferred Customers. Retail Commission s controlied at the product level within inventory
pricing.

The incentive is equal to the difference of the retall price and the wholesale price.

» The Difference in price is Represented in the Extended Price field Calied Retail DIff ( See
Glossary of Terms )

»  Bonus will pay 100% of this value

There are no fees withheid from the incentive.

The incentive is paid weekly.

Retall commissions are not part of the Distributors Max bonus payout
An example of how this is paid out goes as follows:

Customer List:

Name

EnrollerName

1000
1001

171572011
1162011 C

Perfodt Results:
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Rank Groups

This section defines the Ranks to be used by the Client. The first screen shot shows the Rank Title tied to

the Rank ID.

% Run Commission Preview
% Run Additional Archive
™ Manage Period End Date

All Commission Runs
i Accepted Runs
% Archive Runs

ssion Plan Specification
ssary of Terms
Extended Pricing
User Defined Fields
Active
& Customer Types
3 Hierarchal Trees
™ Period Types
i Bonuses

t Order Bonus

% Bulk Order Bonus
LifeStyle bonus.
Leadership Pool

« Founders Pool

ast Track Bonus

% c3 Bonus
Retails Sales Override

Envolier Bonus

% Personal Bonus
Overall Cap
Unilevel Bonus

Rank Groups

Volume

=] Qualification Overrides

= Reports

Volume Types

This section defines the Volume Types (commonly known as Volume Buckets) to be used in system

5 Ranks:
5.1 The following table lists the ranks:

Rank Title D
Distributor 1
c200 2
C-500 3
Bronze 4
Sitver 5
Gold 6
Executive 7
Ruby Executive 8
Emerald Executive 9
Diamond Executive 10
Double Diamond Executive 11
Platinum Executive 12
Double Platinum Executive 13
Triple Platinum Executive 14

processing. The first screen shows the Volume Types and the Volume ID.

~ iGlossary of Terms ~
Extended Pricing
User Defined Fields
Active
& Customer Types
# Hierarchal Trees
M Period Types
Bonuses
Retail Commission
First Order Bonus
Bulk Order Bonus
LifeStyle bonus
Leadership Pool
Founders Pool
Fast Track Bonus
3 Bonus
Retails Sales Override
Enroller Bonus
Personal Bonus
Overall Cap
Unilevel Bonus
~ B Rank Groups
~ W) Primary Ranks
2 Distributor
2 C-200
2 C-500
2 Bronze
2 Siver
2 Gold

¥ Executive

2 Ruby Executive

2 Emerald Executive

2 Diamond Executive

¥ Double Diamond Executive
2 Platinum Executive

Double Platinum Executive

Adrminstration

£ Trple Platinum Executive

Vol
Quarication Overndes

%) Reports v

Volume Types:

6.1 Volumes are defined as follows:
Volume Types L
PoV 1
Pev 2
GOV 3
Gev 4
Active 5
Period POV 18
Personally Enrolled Active Distributors 19
Active Autoship 20
Credit Card Total 2
Retail Customer PV 2
High Performance Item Purchased a
Starter Pack Purchase 2%
Excess Volume This Period 2
Excess Volume PCV Amount n
Quabfied Backoffice 29
PCV For 4 Week Period 30
12 week Retail Volume n
Performance Pack 34
Qualified C-500 Legs 35
Personally Enrolied Distributors. 36
Personal Retail Customers 7
Personal Enroliment Group Volume 38
Personally Enrolied Dist Volume 39
Weeldy BV Total 40
Returned BV 4
Personal Retail Volume Q2

6.2
6.3

PBY
6.4

Active Distributors in Enroliment Tree 43
Active Distributors in Enrollment Tree 44

Volume Bucket 1
Personal CV within a 28 day period
» Includes CV from Retail and Preferred Customers

Volume Bucket 2
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Expanding Volume Types and Clicking on “Personal Volume” displays the definition of the Volume Bucket
or what is in the Volume Bucket.

a auver

Z Gold
¥ Executive

PCY

6.2 Volume Bucket 1

2 Emerald Executive 6.3  Personal CV within a 28 day period

2 Diamond Executive » Includes CV from Retail and Preferred Customers

¥ Ruby Executive

2 Double Diamond Executive
¥ Platinum Executive
2 Double Platinum Executive
2 Triple Platinum Executive
. Volume
PBV
GCV
GBvV
Active
LI Period PCV
Personally E nlhﬂled Active Disti
Active Autoship
Credit Card Total
Retail Customer PV
High Performance Item Purcha
Starter Pack Purchase

Excess Volume This Period
Excess Volume PCV Amount
Qualified Backoffice

PCV For 4 Week Period

12 week Retail Volume
Performance Pack

Qualified C-500 Legs
Personally Enrolled Distributors
Personal Retail Customers
Personal Enroliment Group Vol
Personally Enrolled Dist Volum:
Weekly BV Total

Returned BV

Personal Retail Volume




